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commander. 

Portable Data System 

for bakery distribution 
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At the end of the day... 

Back at the depot, the system also 
speeds settlement. It produces a final 
.viles report itemizing the entire 
day's activities on a single slip of 
paper. The salesman merely com* 
parrs his rath, checks and charges 
acainct rhr «v<trm's totals. If they 
man It. hr'« ilnnr fnr the day. 

liKir.til nt «|N*ii(ltft(( an hour in the 
<c'flrnirnt nmiti. hr's through in 10 
,n I mimiir* And he leavrt know- 
M»e fvi-iviiiint; is arruratr to the 
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I !i;n nic.tn"* <;iIcm»mh have frwrr 
• .iJi <;(!*.[ i, in-w, ,i |.n yrt pav lire k 
.nift iin|ii,iwd ,..1) *;ttHai (inn. ( )nrr 
; 1" v tr\ m thi-x "II m ver want to tjn 
'< " k to »li<- ijff w;i\ of working. 

Aids management, too. 

I In- lint --pit nt details ro|tr< trd !>y 
the Ki MMf-t iMinn.indrt * system ran 
Iw pnMf^rd at niirht by personal 
M<tnptittT« at voiir depot*. Or. it can 
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Daily summary reports give 
supervisors greater control over 
route productivity and inventory. 
The same data can be used to gener- 
ate sophisticated management 
reports. That information can aid 
marketing efforts and help plan pro- 
duction more efficiently. 

It's essential to running a "market 
driven" company. It Irts you pro- 
vide the right product to the right 
customer at the right time... the 
secret of success. 

Since data is telecommunicated 
directly, costly keypunching and 
rrror* are eliminated. And state- 
ments can be mailed sooner to speed 
up cash flow. 



! "Electronic mall" brings your/' : , 
; organization together. j£j 

Has this ever happened to you? -V. \ 
•Your merchandisers negotiate a pro- V | 
motion with a chain "customer. When ' * 
the promotion is scheduled to start, ; " . I 
route salesmen fafl to set up a special * 
display and leave extra product. 





Perhaps they were never notified 
... or perhaps they simply forgot . 
Either way, it doesn't reflect well on • 
your company. 

The Route-commander system 
assures communications via "elec- 
tronic mail." Messages and instruc- 
tions can be transmitted from 
headquarters to supervisors at 
depots. Or. to salesmen on the route 
where they appear at appropriate 

Stops. 7- V'v 

• € No more missed sales. No ;[ 

££!lfc^LV morc cuworneVdisappointment.' " 




